
The
Opportunity
price raffel & browne is
assembling the world
class team in financial
services with an
emphasis on relational
marketing. we have the
audiences, the pedigree,
the markets, the
infrastructure and the
corporate will to win in
the greater new york
marketplace. in fact, we
are winning and want to
add more muscle and
talent to our line up.

this is a solid growth
opportunity, a test of
your independence,
individualism and
intuition.

Call us.
212.867.7730  

the

leadership 

edge 

for

financial 

decision 

making

-since 1970-

475 Park Avenue South, 18th Floor
New York, NY 10016
212.867.7730  Fax 212.682.1129
www.priceraffelbrowne.com



Answer these 10 Questions and You may open
up the best opportunity of your career.

1. ❏ The tone with which something is said can
be more important than what is said.

❏ Individual freedom is more important than
respect for rules. 

❏ Too many people in responsible positions
are not reliable.

2. ❏ Approaching members of the opposite sex
is easy for me.

❏ I would rather enjoy my leisure time than
devote it to volunteer activities.

❏ I don’t let distractions keep me from 
focusing on what I am doing.

3. ❏ I always pick up the phone, even if it
interrupts what I am doing.

❏ I will risk untried ways, rather than 
follow safe ones.

❏ I enjoy going out socially.

4. ❏ What others say influences me very little.

❏ I don’t care if people know my income.

❏ I sometimes enjoy lying in the sun for
long periods.

5. ❏ I enjoy displaying my abilities.

❏ I am not bothered by the screech of
chalk on a blackboard.

❏ Sometimes I feel apprehensive without
quite knowing why.

6. ❏ I’m willing to be an iconoclast in order
to get what I want done.

❏ I always rush when going from one
appointment to the next.

❏ I’m not at ease walking by a graveyard 
at night.

8. ❏ People are often falsely characterized
behind their backs.

❏ It is easy to relax.

❏ Planning projects is more enjoyable than
following them through.

9. ❏ I find it difficult to sit still for long 
periods of time.

❏ I don’t go out of my way to avoid 
meeting people I don’t like.

❏ Sometimes my friends convince me to
go out even if I would rather stay home.

10. ❏ I am a serious and careful 
individual.

❏ At times I feel restless without 
knowing why.

❏ I would be bored by a life that was 
more secure than my own.

7. ❏ I would rather produce quality work 
than promote it.

❏ I work well when I have 
planned and organized tasks myself.

❏ I usually follow rules regardless of 
convenience to me.

What is 
the Point?
Well, it’s simple. 

We at Price Raffel &

Browne are looking for

individuals, not fearful of

independence but seeking a

stable, strong

infrastructure to 

support their progress.

Call them intrapreneurs,

independent brokers or

what you will, the PRB

target partner is an

individualist with inner

motivation and gut-drive,

ambition to earn the loyalty

of clients, gain their trust,

and guide them to solid

products and plans. 

Intellectually, our target

partners are sharp, not

afraid of real challenges

or hard, focused work —

with better than excellent

rewards for success.

Think carefully and respond from the heart. Check off your strongest belief in each.


